Audit Program: Revenue Contract Testing (ASC 606)
	Client: [Client Name]
	Period end: [MM/DD/YYYY]

	Prepared by: [Initials] Date: [MM/DD/YYYY]
	Reviewed by: [Initials] Date: [MM/DD/YYYY]

	W/P reference: [Ref]
	Engagement: [Audit / Review / Compilation]



[Drafting note, delete before use: Draft for professional judgment. Tailor it to the engagement or the firm, and have legal counsel review it where needed. It is not legal advice and does not by itself show compliance with professional standards or with any law or regulation. Procedures are a starting point. Tailor the nature, timing and extent to your risk assessment, and cut procedures that do not respond to an assessed risk.]
1. Objective
To obtain sufficient appropriate audit evidence that revenue from contracts with customers is recognized in the right amount and period, that contract assets, contract liabilities and receivables are properly stated, and that the disclosures are complete. The program works contract by contract, so it suits entities with multi-element, long-term or variable-price contracts.
2. Framework and standards
FASB ASC Topic 606. The program follows the contract criteria in 606-10-25-1, the combination test in 606-10-25-9, the distinct test in 606-10-25-19, variable consideration in 606-10-32-5, over-time criteria in 606-10-25-27, contract asset and liability presentation in 606-10-45-1 to 45-3 and the disclosures in 606-10-50-8. Audit work follows AU-C 315, 330 and 540 for nonissuers (AS 2110, 2301 and 2501 for issuers), and AU-C 240 for the presumed fraud risk in revenue recognition.
3. Entity information
	Item
	Entry

	Client and balance or class of transactions
	[Client Name]: [account area]

	Period and balance sheet date
	[MM/DD/YYYY]

	Materiality and performance materiality
	[Overall $] / [Performance $] / [Clearly trivial $]

	Significant accounts or disclosures covered
	[List]

	Controls to be tested (reliance planned: Yes / No)
	[Control IDs from the walkthrough]



4. Risks and planned responses
	Risk or matter
	Assertion
	Planned response (procedure refs)
	Assessed level (Low / Moderate / High)

	Revenue recognized before control transfers (cutoff, bill-and-hold, side agreements)
	Occurrence, cutoff
	A.4, A.5, C.3
	

	Wrong identification of performance obligations or allocation of the transaction price
	Accuracy, classification
	B.1 to B.4
	

	Variable consideration, rebates and returns estimated aggressively
	Valuation, accuracy
	B.5, B.6
	

	Contract modifications accounted for incorrectly
	Accuracy, presentation
	B.7
	

	Management override of revenue entries near period end
	Occurrence, completeness
	C.1, C.2
	

	[Entity-specific risk]
	
	
	



5. Understanding and controls
	Ref
	Procedure
	Assertions
	W/P ref
	Done by / date
	Result

	A.1
	Walk through the order to cash process and the contract review process; document how contracts are approved, how performance obligations are identified and who reviews revenue entries.
	All
	
	
	

	A.2
	Identify controls over contract approval, pricing changes, shipping or delivery evidence, billing and the revenue schedule; decide which to test.
	All
	
	
	

	A.3
	Read the revenue accounting policy and compare it with the contract types actually in use; note any arrangement the policy does not cover.
	Presentation
	
	
	

	A.4
	Select a sample of contracts across revenue streams, including the largest and any signed in the last month of the period; vouch each to the signed agreement and any amendments or side letters.
	Occurrence
	
	
	

	A.5
	Obtain shipping, delivery, acceptance or usage evidence and compare the date control passed with the date revenue was recorded.
	Cutoff, occurrence
	
	
	



6. Contract-level testing
	Ref
	Procedure
	Assertions
	W/P ref
	Done by / date
	Result

	B.1
	For each sampled contract, test the contract criteria in 606-10-25-1 (approval, rights, payment terms, commercial substance, probable collection), and record the conclusion.
	Occurrence
	
	
	

	B.2
	Evaluate whether related contracts with the same customer should be combined under 606-10-25-9.
	Classification
	
	
	

	B.3
	Test the identification of performance obligations against the distinct criteria in 606-10-25-19; challenge any bundle management treated as one obligation.
	Classification
	
	
	

	B.4
	Recompute the allocation of the transaction price to performance obligations using standalone selling prices; agree the standalone selling prices to observable sales or the documented estimation method.
	Accuracy
	
	
	

	B.5
	Evaluate management’s estimate of variable consideration (discounts, rebates, penalties, performance bonuses) and the constraint; compare prior estimates with outcomes to look for bias.
	Valuation
	
	
	

	B.6
	Test the sales returns and refund reserve by recomputing from return history and subsequent credit memos.
	Valuation
	
	
	

	B.7
	For contract modifications, read the amendment and test whether it was treated as a separate contract, a termination and new contract, or a cumulative catch-up, and recompute the effect.
	Accuracy
	
	
	

	B.8
	For obligations satisfied over time, test the criteria in 606-10-25-27 and recompute progress. Where an input method is used, consider inputs that do not depict transfer of control (606-10-55-21).
	Accuracy, cutoff
	
	
	



7. Journal entries, cutoff and balances
	Ref
	Procedure
	Assertions
	W/P ref
	Done by / date
	Result

	C.1
	Test manual and top-side revenue journal entries, entries posted after period end and entries to unusual account pairs, using the journal entry criteria in the engagement file.
	Occurrence
	
	
	

	C.2
	Reconcile the revenue subledger or billing system to the general ledger; investigate reconciling items.
	Completeness, accuracy
	
	
	

	C.3
	Perform cutoff tests on shipments or services in the days before and after the balance sheet date, and on credit memos issued after year end.
	Cutoff
	
	
	

	C.4
	Roll forward contract assets and contract liabilities; tie opening balances to the prior year and test the revenue recognized from opening contract liabilities.
	Accuracy
	
	
	

	C.5
	Confirm a sample of receivables and the terms of significant contracts with customers, and perform alternative procedures for non-responses.
	Existence, rights
	
	
	

	C.6
	Perform analytical procedures on revenue by stream, price and volume, and deferred revenue to revenue, against expectations set before testing.
	All
	
	
	



8. Presentation and disclosure
	Ref
	Procedure
	Assertions
	W/P ref
	Done by / date
	Result

	D.1
	Agree the opening and closing balances of receivables, contract assets and contract liabilities and the revenue recognized from opening contract liabilities to the disclosures required by 606-10-50-8.
	Presentation
	
	
	

	D.2
	Test the disaggregation of revenue, remaining performance obligations and significant judgments disclosures to the underlying schedules.
	Presentation
	
	
	

	D.3
	Check that unconditional rights to consideration are presented as receivables and not as contract assets (606-10-45-1 to 45-4).
	Classification
	
	
	



9. Conclusion
Conclude on whether revenue and the related balances are fairly stated under ASC 606, and whether the presumed fraud risk in revenue recognition was rebutted or addressed by the procedures above.
[Conclusion: whether sufficient appropriate audit evidence was obtained for the account area, the misstatements identified (carried to the summary of uncorrected misstatements), and any matters for the engagement partner or those charged with governance.]
Preparer and reviewer sign-off
	Role
	Name
	Signature or initials
	Date
	Extent of review

	Prepared by
	[Name]
	[Initials]
	[MM/DD/YYYY]
	Not applicable

	Reviewed by (senior / manager)
	[Name]
	[Initials]
	[MM/DD/YYYY]
	[Full / selected items]

	Reviewed by (partner or controller)
	[Name], CPA
	[Initials]
	[MM/DD/YYYY]
	[Full / significant matters and judgments]



Free template from CORAA (coraa.ai/us/templates). Draft for professional judgment: adapt it to the engagement and your firm’s methodology, have legal counsel review where needed, and check it against current AICPA, FASB and other applicable requirements before use.
